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PROFILE
ZoomMed manufactures and markets the ZRx Prescriber, a Web-based application that improves
prescription management and facilitates communication between health care professionals.
The ZRx Prescriber runs on a pocket computer, smart phone or PC. Physicians can use this tool to
electronically generate prescriptions which include specific bar codes that pharmacists can access
online via our e-Pic telecommunication Network. The ZRx Prescriber also gives physicians access to a
portable source of medical information disseminated by pharmaceutical companies and private or public
organizations. Not only is this solution advantageous for health care professionals, it also provides patients
with faster, safer care. Launched in November 2006, ZoomMed's solution is now used by thousands of
physicians across Canada. ZoomMed employs over 50 people and its shares are listed on the TXS Venture
Exchange under the symbol ZMD.
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A CONTEXT THAT BODES WELL FOR
THE SUCCESS OF THE ZRx PRESCRIBER
POLITICAL WILL
The Government of Canada has put $2.4 billion CDN into Canada Health Infoway and re-injected
another $500 million CDN in its 2009 budget to set up electronic health record systems for physicians
and service locations. The U.S. has already invested $19 billion US to develop the use of information
technologies in the health sector, which include electronic prescribers.

OVERBURDENED HEALTH CARE SYSTEM
Every year in Canada, over 422 million prescriptions and 440 million lab tests are hand-written,
and these numbers are rising as a result of Canada's ageing population.

INAPPROPRIATE PRESCRIPTIONS
Some 700 Canadians die of prescription-related errors every year. Given the associated costs, doing
away with inappropriate prescriptions would represent savings of over $600 million.

PROLIFERATION OF PHARMACEUTICAL PRODUCTS
New pharmaceutical products are launched every year. Unfortunately, physicians have less and less time
to meet with pharmaceutical reps and get the training they need to prescribe these products, which
compromises the quality of the care they provide.
FINANCIAL INCENTIVES FOR U.S. PHYSICIANS
In the U.S., Medicare is already paying the 100,000 or so physicians who use online prescription systems,
additional incomes between $1,700 and $3,500 per year, U.S. physicians who refuse to convert to such
a system will be penalized as of 2012.
TOO MANY PATIENTS
Physicians are overloaded with patients and are desperate for tools that will enable them to improve
their practice and optimize the quality of care they provide.

TECHNOLOGICAL ADVANCES
Wireless Internet connections, the introduction and increased use of pocket computers and smart
phones combined with lower computer material costs have given rise to a host of solutions that were
once unimaginable.

As a result of these favourable factors, the number of physicians using an online prescription system is
expected to rise from 15% in 2009 to 75% in 2014.
Sources: Canada Health Infoway, IMS Health Canada, Canadian Institute for Health Information, SureScripts.
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A SOLUTION FAVOURED BY PHYSICIANS
Over 3,000 Canadian physicians now use the ZRx Prescriber to generate their patients' prescriptions. For
physicians, the advantages are clear:
•
•
•
•
•
•

Prescriptions and renewals made in seconds;
Automatic detection of adverse drug interactions;
Access to patient pharmaceutical profiles to optimize the choice of treatments;
Access to a therapeutic advisor to improve decision-making;
Stop and change orders for treatment can be automatically transmitted to the pharmacy;
Fewer phone calls from pharmacists to clarify the content of prescriptions or prescription renewals.

Zoom

No wonder most of the physicians, who met with one of our sales representative, adopt our solution!

The ZRx Prescriber is a high-tech application that works with the latest technologies, an Internet
connection (Microsoft.NET®) and an Internet Explorer® compatible browser. The solution uses an
integrated Telus Health Solutions therapeutic advisor database (SantéXpertTM), which features
various functionalities such as drug-to-drug interactions, contra-indications, therapeutic and drug
categories, and alternative therapies.

"Using the ZRx Prescriber is really easy and practical.
Renewals are easy to fill and are totally legible.
I really like that I can consult monographs and
get information on pharmacological interactions.
I'm totally satisfied with this solution."

"I am so addicted that I cannot go back. The speed of
this wonderful system makes my office more efficient.
Patients and secretaries are very happy. It is a good first
step to go electronic."
Dr. Marcia Joseph
The Office of Dr. Joseph & Dr. Stern
(Scarborough, Ontario)

Dr. Anne-Edith Desrosiers
Clinique Médicale de Lévis
(Lévis, Quebec)
"With the ZRx Prescriber, communications with
pharmacists are quick because you have instant access
to pharmacological files. This tool also comes in very
handy when a patient needs to get 20 or more
prescriptions renewed."

"ZRx prescriber has become an essential tool in my
daily practice which improved my efficiency, my
prescribing accuracy and speed, resulting in very
positive patient satisfaction. Now that I have been
using ZRx Prescriber for several months, I feel that
this is THE service I cannot live without."

Dr. Yves Faucher
Clinique du Dr. Yves Faucher
(St-Jean-sur-Richelieu, Quebec)

Dr. Ira Bernstein
The Office of Dr. Bernstein & Dr. Reinhartz
(Toronto, Ontario)

"The ZRx Prescriber is a user-friendly tool which
allows us to rapidly generate or renew prescriptions.
It's almost impossible to work without it."

"I get less pharmacy calls since I started to use
ZRx Prescriber. Drugstores appreciate clear scripts
without handwriting discrepancies."

Hélène Beaulieu, Md.
GMF Duchatel
(Quebec, Quebec)

Dr. Tak S. Lo
The Office of Dr. Tak S. Lo
(Scarborough, Ontario)
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FINALLY, A DIRECT AND EFFECTIVE WAY OF
COMMUNICATING BETWEEN PHYSICIANS AND PHARMACISTS
The ZRx Prescriber instantly connects, in real time, all the stakeholders' involved in the prescription
process, such as physicians, patients, pharmaceutical companies and pharmacies. It has revolutionized
how prescription-related information is managed and improves communication between health care
professionals, thereby making the health care system more efficient and giving patients a much faster
and safer service.

ADVANTAGES FOR PATIENTS
•

Optimizes the quality of their
treatments;

•

Reduces the risk of dispensing
errors related to illegible
prescriptions and adverse drug
interactions;

•

Provides them with faster access
to their prescriptions, which can
be prepared before they even
enter the pharmacy.

PHYSICIAN

Electronic
prescription
renewals

C O M PA N I E S A I M E D AT P H Y S I C I A N S

Pharmaceutical companies
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Insurers
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Products and services

FINALLY, A DIRECT AND EFFECTIVE WAY OF
COMMUNICATING BETWEEN PHYSICIANS AND PHARMACISTS

Sending prescription
information in advance

ADVANTAGES FOR PHARMACISTS
•

Reduces prescription errors related to
illegible prescriptions;

•

Reduces prescription processing time;

•

Fewer phone calls to physicians in order to
clarify prescriptions content;

•

Accelerates new prescriptions dispensing
process;

•

Automates prescription renewals;

•

Reduces customer waiting time and builds
loyalty.

PHARMACIST

C O M PA N I E S R E C E I V I N G P R E S C R I P T I O N S

Pharmacies

Private labs
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Physiotherapy

Radiology
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PROJECTS UNDERWAY WITH PHARMACY CHAINS
ZoomMed has made tremendous strides since its ZRx Prescriber was launched in November 2006. Up until
2008, the Company's sales efforts mostly focused on presenting the solution to physicians. The ZRx Prescriber
now generates 1.2 million prescriptions per month (including renewals), representing annual sales of
$600 million for pharmacists. Moreover, figures continue to rise. Pharmacy chains can no longer ignore this
amazing business opportunity, especially when signing up means higher sales and lower operating costs.

BENEFITS FOR PHARMACIES
More prescriptions filled for patients due to higher therapeutic compliance rates.
Fewer phone calls to physicians to clarify the content of prescriptions.
Faster processing times for new prescriptions.

To optimize pharmacy sign-up rate, ZoomMed will launch a major awareness campaign targeting the
participating clinic patients in fall, 2009. The idea behind the campaign was simple: the more patients are aware
of the benefits of ZoomMed's solution, such as optimized therapies, fewer prescription-related errors and faster
services, the more they will ask their pharmacist to join ZoomMed's e-Pic Network.
Physicians at medical clinics using ZRx Prescriber have been asked to post signs promoting ZoomMed's
solution and to distribute flyers to their patients.

Flyer

Poster

6

ANNUAL REPORT 2009

PROJECTS UNDERWAY WITH PHARMACY CHAINS
Once a pharmacy joins the e-Pic Network, ZoomMed provides the promotional tools it needs to inform its
customers and optimize its returns. In addition to the signs and flyers, pharmacists can put stickers on their front
door to indicate their participation in the e-Pic telecommunication Network.

Sticker

Here's what a few pharmacists had to say about our e-Pic communication Network.

"Our pharmacists take all the necessary precautions to
prevent adverse drug interactions. So we strongly
believe that ZoomMed's ZRx Prescriber is an
incredible tool for improving patient well being."
Magdy Nashat
President
Prince Theodore Group of Pharmacies
(Group of 20 pharmacies located in Ontario)

"I no longer have to spend time trying to decipher the
doctor's handwriting. With the scripts sent in advance,
my patients do not have to wait to pick up their
prescriptions. It is the perfect system for my pharmacy,
my patients and for the physicians who use the system
to renew drugs."
Ana Kabigting,
Pharmacist with Rexall
(Scarborough, Ontario)

"This is an excellent tool that increases productivity
and facilitates our daily work. Using the bar code
greatly reduces risk of errors."
Kim Uyen Huynh
Pharmacist - Owner, Uniprix
(Montreal, Quebec)
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MESSAGE TO SHAREHOLDERS
Dear ZoomMed Shareholders, Clients and Employees,

Zoom

Over the fiscal year ended May 31, 2009, we successfully implemented our business plan in spite of the
recession, putting the ZRx Prescriber in the hands over 3,000 Canadian physicians. Reaching this
critical mass enabled us to tackle the next step of our business plan, a step that will be marked by rapid
revenue growth. Already in 2009, our pharmaceutical clientele has expanded and pharmacy chains
have chosen to use our solution. The health sector has begun to technologically shift and we are
perfectly positioned to benefit from it.

ZoomMed - Canada's leading provider of electronic prescribers
More than 3,000 physicians adopted the ZRx Prescriber, which, to date generates more than
14 million prescriptions (including renewals) per year, representing annual sales of more than
$600 million for pharmacists.

POLITICAL WILL AND FINANCIAL INCENTIVES
These days, one would be hard-pressed to find a
project that is as galvanizing as the computerization of
the health sector. Indeed, it's a win-win situation for
everyone involved: patients, physicians, pharmacists,
pharmaceutical companies, governments and other
payers. The governments are now very much aware
that setting up a system that improves prescription
management and communication between health
care professionals reduces:
Deaths and hospitalizations related to
prescription errors;

•

Inefficiency related to hand-written
prescriptions;

•

Overburdened health care system.

Zoom

•
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That is why the Canadian Government invested
$2.4 billion CDN into Canada's Health Infoway and
re-injected another $500 million CDN in its 2009
budget to set up electronic health record systems for
physicians and service points. The U.S. has already
invested $19 billion US as part of the stimulus plan
that Barack Obama signed in February 2009 to
develop the use of information technologies in the
health sector, including electronic prescribing. U.S.
physicians who use an online prescription system are
now receiving incentives, while those who do not by
2012 will be penalized. The issues are major and the
incentives, substantial. The money being spent to
computerize the health sector and the incentives
offered to use electronic prescribers will undeniably
influence industry behaviours, to the great benefit of
our society.

Many top pharmaceutical companies are now using ZoomMed's services to inform physicians
about their products, such as Boehringer Ingelheim (Canada) Ltd., Bristol-Myers Squibb Canada,
Sanofi-aventis Canada Inc., Merck Frosst/Schering pharmaceuticals, GlaxoSmithKline,
Janssen-Ortho Inc., Pfizer Canada Inc. and others.
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MESSAGE TO SHAREHOLDERS
PRECURSOR IN CANADIAN PHARMACIES
In our last message to Shareholders Annual Report, I mentioned that reaching a critical mass of participating
physicians would enable us to confidently solicit pharmaceutical companies and pharmacy chains, and that's
exactly what we did. Canada's top pharmacy chains are now finally ready to set up a system that enables
pharmacists and physicians to communicate. A number of pilot projects are now underway. Moreover, we have
entered into agreements with Telus and Kroll to supply over 4,000 of Canada's top pharmacies.

Zoom

To accelerate our penetration rate, we will launch a major patient awareness campaign in the fall of 2009.
Using signs and flyers as supports, the campaign served to get medical clinics and client pharmacies to convey
the benefits of ZoomMed's e-Pic communication network. The campaign also enabled these clinics and
pharmacies to improve their services and gain a competitive edge.

In May 2009, in order to focus on its main mission, ZoomMed sold the assets of ZoomMed
Equipment; a subsidiary specialized in paramedical supply and equipment sales, through the
intermediary of its ZoomCité franchise network.

UNITED STATES - A HUGE OPPORTUNITY TO BE
SEIZED
According to a recent U.S. study conducted by
Surescripts, only 13% of U.S. physicians write their
prescriptions online. Due to many favourable factors,
that percentage could rise to 75% in 2014 and to
90% in 2018. This fundamental shift could save the
country $22 billion over a 10 year period.
In the U.S., pharmacists have already begun to sign
up. For example, Walgreens filled 3.1 million
electronic prescriptions in March 2009, up 211% from
March 2008. The pharmacy chain estimates that it will
fill over 40 million electronic prescriptions in 2009
versus 15 million the year before.
We believe that despite the emergence of online
prescriptions, few applications offered in the U.S.
compete with the ZRx Prescriber. For one thing, our
solution is a web application, whereas most others use
native applications (integrated to pocket computers).

The ZRx Prescriber better serves the needs of
physicians because it is a stand-alone, user-friendly
application. Competing solutions must be integrated
to electronic record management systems and are
more complex and difficult to use.
Given the current political will, the financial incentives
at play, the huge market potential and the
advantageous features of our solution, the U.S.
market undeniably represents a huge business
opportunity for ZoomMed. However, this is a major
market and competition is fierce. So to minimize our
investments and risks, we intend to market the
ZRx Prescriber in the U.S. through U.S. partners.
We've already created a subsidiary, ZoomMedUSA,
and have filed the documents to obtain the necessary
regulatory approvals. In April 2009, we presented our
product at the HIMSS conference in Chicago and are
currently talking with major potential partners.

ANNUAL REPORT 2009

9

MESSAGE TO SHAREHOLDERS
PERFECTLY POSITIONED

Zoom

Less than 10% of North America's 800,000 physicians use an electronic prescriber to send their prescriptions
to pharmacists. That drop in the bucket is what makes ZoomMed's future so promising.

ZoomMed has raised some $20 million since it was founded in 2005. During fiscal year 2009,
the company completed a public offering for gross proceeds of $7,671,514 through the issuance of
26,453,495 units at a price of $0.29 per unit. These funds were used to strengthen ZoomMed's sales
team, to complete several pilot projects and to develop and market the ZRx Prescriber on Apple's
iPod touchTM and iPhoneTM applications in fall of 2008.

North America's health sector has begun to shift to
electronic prescribers and we are perfectly positioned
to take advantage of this shift. Our plan is to put most
of our energy and resources toward implementing our
solution in Canadian pharmacies and to set up a U.S.
distributor network.
This technological shift will also be irreversible as
electronic prescribers become essential tools
for physicians. Therefore, pharmacy chains and
pharmaceutical companies can only follow suit if they
want to maintain and improve their communications
with physicians. The increase in health care
professionals communicating with each other will
translate into ZoomMed collecting more transaction
and advertising fees.
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MESSAGE TO SHAREHOLDERS
ACKNOWLEDGEMENTS
I want to acknowledge our 50 plus employees for
helping us build such a strong company. Thanks to
their hard work, our business plan is right on track
and I am very grateful to them.
I want to thank the physicians who use the
ZRx Prescriber: we exist to serve you, and you are
pivotal to our success.
I also want to acknowledge our business partners for
their first-rate services and their determination. These
proactive, innovative and efficient people inspire us to
reach our goals.
With ZoomMed's rapid growth and the dynamic
nature of our market, we have to make important
decisions, and I'm very grateful to our administrators
for their invaluable advices.
And finally, I want to thank ZoomMed's shareholders
for their ongoing trust and support. Rest assured that
we are determined to build a prosperous company, to
become a leader in the health care field and to
optimize the value of your investment in us.

Yves Marmet
President and CEO
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MANAGEMENT'S DISCUSSION AND ANALYSIS
This discussion and analysis explains ZoomMed Inc.'s
consolidated operating, financial position, and cash flow
results as at May 31, 2009 and May 31, 2008. It must
be read in conjunction with ZoomMed's audited
consolidated financial statements and its accompanying
notes for the years ended May 31, 2009 and
May 31, 2008. Some operating, financial position and
cash flow results were also compared with information
from the year ended May 31, 2007.
Management prepared this report by taking into
account all available information as at August 26, 2009.
All financial information discussed in this analysis have
been prepared in accordance with Canadian Generally
Accepted Accounting Principles (GAAP). Unless
otherwise indicated, all amounts are in Canadian
dollars.
This management report may contain information and
statements on the future performance of ZoomMed
which are forward-looking in nature. These
statements reflect Management's best assessment for
assumptions made regarding future events. Thus
readers are hereby cautioned that actual results may
differ materially.
This report was submitted to our Audit Committee
and approved by the Board of Directors of
ZoomMed Inc.

REVIEW OF THE YEAR ENDED MAY 31, 2009
In accordance with Canadian GAAP, the qualifying
transaction was treated as a reverse takeover by
ZoomMed Medical Inc. and has been reported as a
transaction on the shareholders' equity of ZoomMed
Medical Inc. These consolidated financial statements
reflect ZoomMed Medical Inc.'s carrying value
balance since ZoomMed Medical Inc. was deemed as
the acquirer.
On May 21, 2009, ZoomMed sold substantially all of
its Paramedical Equipment division's assets and its
franchise network called "ZoomCité" for cash gross
proceeds of $364,785, resulting in a $139,275 gain
on disposition of assets (net from selling fees of
$40,567). This "arms length transaction" represented
only 2.5% of ZoomMed's total assets.
The corporation sold this division in order to focus its
efforts and resources, as well human as financial, on
the ZRx Prescriber development and marketing,
which shows a much higher growth potential.
The information contained in the 2009 consolidated
financial statements and the Management's
discussion and analysis are based on continuing
activities. Therefore, the information from previous
years also reflects the corporations' continuing
activities in order to provide a more appropriate
comparison.

BUSINESS DESCRIPTION
The Company was incorporated under the Canada
Business Corporations Act on February 24, 2005.
ZoomMed is committed to the development and the
marketing of the ZRx Prescriber, an innovative
product for physicians.
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MANAGEMENT'S DISCUSSION AND ANALYSIS
OPERATING RESULTS
SELECTED ANNUAL INFORMATION
OPERATING RESULTS FROM
CONTINUING ACTIVITIES

ZoomMed Inc.
As at May 31, 2009
$

Revenues

618,715

ZoomMed Inc.
As at May 31, 2008
$

630,977

ZoomMed inc.
As at May 31, 2007
$

19,628

Selling expenses

1,704,571

1,289,920

677,549

Administrative expenses

1,503,256

1,197,181

2,301,165

Operating expenses

1,626,670

924,954

358,932

(4,215,782)

(2,781,078)

(3,318,018)

18,396

5,407

2,780

1,317,495

972,180

307,827

(5,551,673)

(3,758,665)

(3,628,625)

EBITDA
Financial expenses
Amortization
Net loss from continuing activities
before discontinued activities
Profit (loss) from the paramedical
equipment division operations

$

14,968

$

(203,547)

$

(473,609)

Basic and diluted earnings per share

$

(0.058)

$

(0.055)

$

(0.081)

Basic and diluted earnings per
share from continuing activities

$

(0.058)

$

(0.052)

$

(0.071)

Weighted average number of
common shares

95,541,691

Revenues are generated by the ZRx Prescriber which
was introduced to the market during fiscal year 2007.
Revenues come primarily from Pharmaceutical
Corporation contracts. The revenues from these
contracts are recognized on a straight-line basis over
the duration of the related agreements, which is
12 months. During fiscal year 2009, several contracts
were signed with pharmaceutical companies, thus
generating deferred revenues in the amount of
$237,708 compared to $71,970 as at May 28, 2008.
In comparison with fiscal year 2008, the Corporation
signed more contracts with pharmaceutical
companies in 2009.
Selling expenses increased since May 31, 2007.
The increase is mainly attributable to the hiring of new
personnel. During fiscal year 2008, the Ontario

71,558,782

50,836,205

business office required new sales representatives and
during fiscal year 2009, new communication and
marketing personnel were necessary in order to meet
the pharmaceutical market needs. Furthermore, since
the second quarter of 2008, there was constant
traveling of our Quebec employees toward Ontario to
implement a solid base for a comparable quality service
offering.
For the three fiscal years, general administrative
expenses remained fairly stable. The variation between
the fiscal years is related to non-recurrent stock-based
compensation costs of $1,251,275 for fiscal year 2007,
$62,750 for fiscal year 2008 and $276,829 for fiscal
year 2009, of which $4,473 were granted in
connection with discontinued activities.
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MANAGEMENT'S DISCUSSION AND ANALYSIS
Operating expenses amounts to $1,626,670 for fiscal
year 2009 compared to $924,954 in 2008 and
$358,932 in 2007. During 2008, the $566,022
increase, compared to 2007, is attributable to the
addition of new employees for the ZRx Prescriber
development and deployment. The $701,716 increase
in 2009, compared to 2008, is mostly attributable to
an increase in development costs which were entirely
capitalised in the previous years, whereas now only
new functionalities are capitalized. During this year,
additional personnel were hired in both Provincial
offices. In Ontario, new personnel were mainly
assigned to the ZRx Prescriber deployment, while in
Quebec, new personnel were assigned to the client
support department in order to provide support
throughout Canada, and finally new additions were
made to the pharmaceutical marketing team.
The increase in amortization costs is in part related to
the increase of deployment equipment for the
ZRx Prescriber and to the ZRx Prescriber
development costs, which began to be amortized
during fiscal year 2007.

ZoomMed recorded a net operating loss from
continued activities of $5,551,673 as at May 31, 2009,
$3,758,665 as at May 31, 2008 and $3,628,625 as at
May 31, 2007. The increase in expenditure and the net
loss during fiscal years 2008 and 2009 is essentially
attributable to the marketing and deployment
expenses related to the ZRx Prescriber activities in
the provinces of Quebec and Ontario.
On May 21, 2009, ZoomMed sold substantially all of
its Paramedical Equipment division's assets and its
franchise network called "ZoomCité" for cash gross
proceeds of $364,785, resulting in a $139,275 gain
on disposition of assets (net from selling fees of
$40,567). Gain from disposition, is comprised of
this profit recorded for the fiscal year ended
May 31, 2009, in combination with the one from the
equipment division.
ZoomMed registered a $0.058 loss per share for the
fiscal year ended May 31, 2009, $0.055 for the fiscal
year ended May 31, 2008 and $0.081 for the fiscal
year ended May 31, 2007.

ZoomMed shows an EBITDA (earnings (loss) before
interest, taxes, depreciation and amortization) of
($4,215,782) as at May 31, 2009 compare to
($2,781,078) as at May 31, 2008 and ($3,318,018)
for the same period in 2007.
SELECTED QUARTERLY INFORMATION
CONTINUING
ACTIVITIES
Revenues

$

151,515

$

164,774

$

191,071

$

111,355

$

107,048

Operating expenses from
continuing activities

1,226,505

1,208,838

1,436,918

980,632

1,163,115

Net loss from continuing
activities

(1,418,739)

(1,386,719)

(1,568,539)

(1,177,676)

(1,316,821)

Profit (loss) from the
paramedical equipment
division operations

155,297

(64,331)

(49,253)

(26,745)

(48,245)

Basic and diluted
earnings per share
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ZoomMed Inc. ZoomMed Inc. ZoomMed Inc. ZoomMed Inc. ZoomMed Inc.
Q4-2009
Q3-2009
Q2-2009
Q1-2009
Q4-2008

$

(0.013)

$

(0.015)

$

(0.016)
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$

(0.014)

$

(0.019)

MANAGEMENT'S DISCUSSION AND ANALYSIS
Fourth quarter of 2009
For the three-month period ended December 31, 2009,
the company's revenues from continued activities
amounted to $151,515, representing an increase of
41.5% over the revenues of $107,048 realized in the
corresponding period of the previous year. During the
last fiscal year, the Corporation signed much more
contracts with pharmaceutical companies. The revenues
from these contracts are recognized on a straight-line
basis over the duration of the related agreements,
which is 12 months.
Operation expenses from continuing activities
increased by 5 % in the fourth quarter of 2009
reaching $1,226,505, compared to $1,163,115 for
the corresponding 2008 period.
The corporation recorded a loss from continuing
activities of $1,418,739 for the three-month
period ended on May 31, 2009, compared to a loss
from continuing activities of $1,316,821 for
the corresponding period 2008. The increase is
attributable to expenses incurred for the marketing
and development of the ZRx Prescriber in Quebec
and Ontario.

For the last 2009 quarter, the corporation recorded a
$155,297 profit from the paramedical equipment
division operations, compared to a $48,245 loss for
the corresponding 2008 period. The important charge
comes from the sale of substantially all of its paramedical
equipment division's assets and its franchise network
called "ZoomCité" for cash gross proceeds of
$364,785.
The operation expenses increase during the second
quarter is attributable to an increase in administrative
expenses related to non-recurring stock-based
compensation costs which amounted to $272,356.
The gradual operation expenses increase is mainly
attributable to the Ontario business office activities.
We hired additional sales representatives and
deployment employees for the ZRx Prescriber
throughout the year. In the Province of Quebec, we
hired client support employees.
The following quarterly information is presented on
the same basis as the audited consolidated financial
statements. The following amounts present fairly the
unaudited quarterly results, which should be read in
conjunction with our audited consolidated financial
statements and the notes thereto.

FINANCIAL POSITION
BALANCE SHEETS
Cash

ZoomMed Inc.
As at May 31, 2009

ZoomMed Inc.
As at May 31, 2008

$

$

606,397

952,943

ZoomMed Inc.
As at May 31, 2007
$

5,087,056

Guaranteed investment certificate

2,609,658

25,000

32,852

Working capital

2,547,798

220,730

4,622,938

Fixed assets

1,181,734

1,074,201

516,246

2, 839,832

3,590,563

3,696,352

7,469,408

6,042,254

9,964,946

111,200

168,132

113,340

6,504,987

4,814,891

8,596,296

20,501,758

14,570,915

14,426,660

Intangible assets
Total assets
Long-term debt including
current portion
Shareholders equity
Share capital
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MANAGEMENT'S DISCUSSION AND ANALYSIS
During fiscal year 2009, the Company completed a
public offering for gross proceeds of $7,671,514
through the issuance of 26,453,495 units at a price of
$0.29 per unit. This transaction has generated
an increase in cash and investments. A similar
transaction has been concluded during fiscal year
2007.
Taking into account the cash on hand with the
guaranteed investment certificates, redeemable at any
time, the available cash adds up to $3,216,055 and is
comprised of $606,397 in cash and a $2,609,658 in
investment certificates.
Since fiscal year 2007, the increase in fixed
assets primarily comes from the acquisition of
data-processing equipment used for the deployment
of the ZRx Prescriber for physicians.
The carrying amount of intangible assets decreased
from $856,520 since May 31, 2007. During fiscal year
2008, the aggregate capitalized development costs
were $535,644 compared to $255,169 for 2009.
The decrease is essentially attributable to the
amortization recorded during the last two fiscal years.

The Corporation total assets varied from $9,964,946
in 2007 to $6,042,254 as at May 31, 2008 and
$7,469,408 as at May 31, 2009. The assets
fluctuation is mainly reflected in the cash position and
guaranteed investment certificates following share
issuances, and in the fixed assets subsequent to the
acquisition of deployment equipment in Quebec and
Ontario.
Long-term debt as at May 31, 2007 was $113,340
compared to $168,132 as at May 31, 2008 and
$111,200 as at May 31, 2009. During fiscal year
ended May 31, 2008, The Corporation signed a
$150,000 note payable.
As at May 31, 2008, the Corporation's Shareholders
equity decreased by $3,781,405 and is attributable to
the fiscal year loss. As at May 31, 200, the
Shareholders equity increased by $1,690,096 and is
the result of a common share issue on July 8, 2008,
combined with the fiscal year loss.

CASH FLOWS AND SHAREHOLDERS' EQUITY
CASH FLOWS SITUATION
Cash flows used in operating
activities
Cash flows from financing
activities
Cash flows used in investment
activities
Net change in cash
Cash and cash equivalents,
end of year
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ZoomMed Inc.
As at May 31, 2009
$

(4,021,152)

ZoomMed Inc.
As at May 31, 2008
$

(2,778,179)

ZoomMed Inc.
As at May 31, 2006
$

(1,973,045)

6,656,122

14,529

7,366,743

(2,981,516)

(1,370,463)

(897,543)

(346,546)

(4,134,113)

4,496,155

606,397

952,943

5,087,056
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MANAGEMENT'S DISCUSSION AND ANALYSIS
Taking into account the cash on hand with the
guaranteed investment certificates, redeemable at any
time, the available cash adds up to $3,216,055 of
which $606,397 is in cash and a $2,609,658 in
investment certificates.

a network which allows the capture (scan),
the transfer and/or the reception of prescription
information electronically from physicians using the
"ZRx Prescriber".
OFF-BALANCE SHEET ARRANGEMENTS

Cash flows used for operating activities amounted to
$1,973,045 in 2007, $2,778,179 in 2008 and
$4,021,152 in 2009. The increase comes mostly from
an increase in development costs, since only new
functionalities are now capitalized and from
additional personnel hiring for the marketing and
deployment of the ZRx Prescriber.

There was no off balance sheet arrangements
or arrangements likely to have an impact on our
operating results or our financial situation.
RELATED PARTY TRANSACTIONS
Year 2009

Financing activities for the fiscal year, ended May 31, 2009
amounted to $6,656,122, while financing activities
for the fiscal year ended May 31, 2008 amounted to
$14,529 and $7,366,743 for the fiscal year ended
May 31, 2007. During fiscal years 2007 and 2009,
financing activities were linked to share issuances.
As at May 31, 2009, investments activities totaling
$2,981,516 are linked to the acquisition of a
$2,500,000 guarantied investment certificate, the
proceeds from discontinued activities for $324,218
and the acquisition of fixed assets and capitalized
development expenses. For the fiscal years ended
May 31, 2007 and 2008, investment activities of
$897,543 in 2007 and $1,370,463 in 2008 were
invested in fixed assets and capitalized development
expenses.
The net change in cash and cash equivalents from
these three types of activities amounted to $(346,546)
for the fiscal year ended May 31, 2009, $(4,134,113)
for the fiscal year ended May 31, 2008, and
$4,496,155 for the fiscal year 2007.

During the year, the Company paid professional fees
totaling $84,000 to one company owned by a
shareholder and officer. As at May 31, 2009, accounts
payable include an amount of $7,000 relating to these
transactions.
These transactions were carried out in the normal
course of business and are measured at the exchange
value which is the value of the consideration
established and agreed upon by the related parties.
OUTSTANDING SHARES AS AT AUGUST 26, 2009
Common shares

98,341,785

Warrants to agents and investors

14,875,224

Stock options in accordance with
the stock option plan

9,466,500

CASH FLOW SITUATION
According to management, in addition to the
$3,216,055 available, the cash flows required to
finance our operating activities will come from
revenues generated through agreements with
pharmaceutical firms, as well as transactional
revenues from pharmacists using our "e-Pic",
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MANAGEMENT'S DISCUSSION AND ANALYSIS
ACCOUNTING ESTIMATES AND PRINCIPLES

Capital Disclosures (Section 1535)

Preparation of these financial statements in accordance
with Canadian Generally Accepted Accounting
Principles requires that Management formulate
estimates and assumptions affecting the amounts
recorded in our financial statements and related
notes. These estimates are based on Management's
best knowledge of current events, as well as actions
which the company may take in the future. Actual
results could differ from the estimates provided.

This section establishes disclosure requirements
concerning capital such as: qualitative information
about an entity's objectives, policies and processes for
managing capital; quantitative data about what it
regards as capital; whether the entity has complied
with any externally imposed capital requirements and,
if not, the consequences of such non-compliance.
For additional information regarding the adoption of
these new rules, see note 18.

Financial statement items that require such estimates
include future benefits from development costs,
intellectual property, future income tax assets and
goodwill, income tax provision, the recoverable
amount of research and development tax credits, the
assumptions used in the determination of the
stock-based compensation charge and fair value of
financial instruments. The notes 2, 15 and 16 of the
financial statements describe the assumptions used.

Financial instruments - Disclosure
Presentation (Sections 3862 and 3863)

and

These new standards replace Section 3861 - "Financial
Instruments - Disclosure and Presentation", revising
and enhancing its disclosure requirements
and carrying forward unchanged its presentation
requirements.
Inventories (Section 3031)

The Company initiated a 10% rolling stock option
plan. In accordance with the section 3870 of the
Canadian Institute of Chartered Accountants (CICA)
Handbook, "Stock-based compensation and other
stock-based payments", the Company uses the
fair value based method of accounting for all
stock options granted. According to this method,
the compensation expense in regard of the stock
options is measured at the grant date's estimated fair
value, using an option-pricing model (Black &
Scholes), and is recognized during the grant date
period, the counterpart being recognized as
contributed surplus.
CHANGES IN ACCOUNTING POLICIES

In March 2007, the CICA published Section 3031 "Inventories", which aligns accounting for inventories
under Canadian GAAP with International Financial
Reporting Standards ("IFRS"). This new standard
provides more guidance on the measurement and
disclosure requirements for inventories. It requires the
measurement of inventories at the lower of cost and
net realizable value and includes guidance on the
determination of cost, including allocation of
overheads and other costs incurred in bringing the
inventories to their present location and condition.
The standard also requires, for fungible inventories,
the use of either first in, first out ("FIFO") or weighted
average cost formula to measure the cost of
inventories.

a) Implemented during fiscal year 2009
On June 1, 2008, the Company adopted the new
accounting standards related to: Section 1535 "Capital Disclosures", Section 3862 - "Financial
Instruments - Disclosures", Section 3863 -"Financial
Instruments - Presentation" and Section 3031 "Inventories". Figures for periods prior to June 1,
2008 were not restated.
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Except for the disclosure requirements under the
terms of the Sections described above, the adoption
of these new standards had no material impact on the
Company's consolidated financial statement.
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Intangible assets
In November 2007, the CICA issued Section 3064,
"Goodwill and Intangible Assets", replacing Section
3062, "Goodwill and Other Intangible Assets", and
section 3450, "Research and Development Costs".
Various changes have been made to other sections of
the CICA Handbook for consistency purposes.
The new Section will be applicable to financial
statement relating to fiscal years beginning on or
after October 1, 2008. Accordingly, the Company
adopted the new standards for its fiscal year
beginning June 1, 2008. It establishes standards for
the recognition and of intangible assets by profitsoriented enterprises. Standards concerning goodwill
are unchanged from the standards included in the
previous Section 3062. The adoption of these new
standards had no material impact on the Company's
consolidated financial statement.
b) Implemented during fiscal year 2008
On June 1 2007, the Company adopted the new
accounting standards related to: Section 1530 "Comprehensive Income", Section 3855 - "Financial
Instruments - Recognition and Measurement" and
Section 3865 - "Hedges". Figures for periods prior to
June 1, 2007 were not restated.
Financial instruments
measurement

-

Recognition

and

Under this new standard, all financial assets are
classified in one of the following four categories:
1) held to maturity, 2) loans and receivables,
3) held for trading and 4) available for sale. Financial
liabilities have to be classified as "held for trading" or
"other liabilities". Financial assets and liabilities held
for trading are valued at their fair value, and gains and
losses are recorded in net results. Held-to-maturity
financial assets, loans and receivables, and financial
liabilities classified as "other liabilities" are recognized
at amortized cost using the effective interest rate
method. Available-for-sale financial assets are valued
at fair value, and all the unrealized gains and losses
are recorded in other comprehensive income.

The new standard enable entities to designate all
financial instruments as held for trading when they
are initially recognized or when this standard is
adopted, even if this financial instrument does not
meet the definition of a financial instrument held for
trading. Financial instruments held for trading under
the fair value option must have a reliable fair value.
Comprehensive Income
Following the adoption of these new accounting
standards, the company must present a statement of
other comprehensive income. Other comprehensive
income includes the net result and the other elements
of the comprehensive income. Because the company
has classified its financial instruments as "held for
trading" and its long-term debts in the category
"other liabilities", there is no effect in the other
elements of the comprehensive income and net loss
corresponds to the total of the comprehensive
income.
Impact of adopting these new standards
No adjustment related to the classification of
investments as financial instruments held for
trading was necessary. The adjustment due to the
classification of the long-term debt in the category
"other liabilities", net from related transaction fees
depreciated in accordance with the effective interest
rate method, have been recorded as a restatement in
the deficit's opening balance as at June 1, 2007. The
result of this adjustment at June 1, 2007 was a
reduction in the deficit's opening balance of $5,357.
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MANAGEMENT'S DISCUSSION AND ANALYSIS
Effects of these new accounting standards on the opening balance are the following:

FUTURES CHANGES IN ACCOUNTING POLICIES
Business Combinations, Consolidated Financial
Statements and Non-Controlling Interests
In December 2008, the CICA approved three new
accounting standards Handbook Section 1582,
Business Combinations, Section 1601, Consolidated
Financial
Statements,
and
Section
1602,
Non-Controlling Interests, replacing Section 1581,
Business Combinations and Section 1600,

20

Consolidated Financial Statements. Section 1582
provides the Canadian equivalent to IFRS 3 - Business
Combinations (January 2008) and Sections 1601 and
1602 to IAS 27 - Consolidated and Separate Financial
Statements (January 2008). Section 1582 requires
additional use of fair value measurements, recognition
of additional assets and liabilities, and increased
disclosure for the accounting of a business
combination.
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These sections would be applicable prospectively to
business combinations for which the acquisition
date is on or after the beginning of the first
annual reporting period beginning on or after
January 1, 2011. Entities adopting Section 1582 will
also be required to adopt Sections 1601 and 1602.
Section 1601 establishes standards for the preparation
of consolidated financial statements. Section 1602
establishes standards for accounting for a noncontrolling interest in a subsidiary in consolidated
financial statements subsequent to a business
combination.

the transition date, the AcSB is expected to issue
accounting standards that are converged with IFRS,
intentionally mitigating the impact of adopting IFRS at
the changeover date.
We plan to prepare our interim and annual financial
statements in accordance with IFRS for periods
commencing on June 1, 2011.

These standards will require a change in the
measurement of non-controlling interest and will
require the non-controlling interest to be presented as
part of shareholders' equity on the balance sheet. In
addition, the net earnings will include 100% of the
subsidiary's results and will be allocated between the
controlling interest and non-controlling interest.
These standards apply to interim and annual
consolidated financial statements relating to fiscal
years beginning on or after January 1, 2011. Earlier
adoption is permitted. All three standards are effective
at the same time. Canadian public companies will
have to adopt IFRS, for fiscal year beginning on or
after January 1, 2011.
The Company is currently evaluating the impact of this
standard on its consolidated financial statements.
International Financial Reporting Standards
(IFRS)
In February 2008, the Canadian Accounting Standards
Board (AcSB) confirmed January 1, 2011 as the date
IFRS will replace current Canadian GAAP for publicly
accountable enterprises. While Canadian GAAP
and IFRS are both principles-based and use
comparable conceptual frameworks, there are
significant recognition, measurement, presentation
and disclosure differences. In the period leading up to
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MANAGEMENT'S DISCUSSION AND ANALYSIS
Our IFRS changeover plan
We have developed a detailed changeover plan, comprised of four phases expected to be completed according
to the following timeline:
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CONTROLS AND PROCEDURES

Liquidity risk

The Company's president and chief executive officer
and chief financial officer have reviewed the disclosure
controls and procedures as required by Multilateral
Instrument 52-109 of the Canadian Securities
Administrators.

RISKS AND UNCERTAINTIES

In order to meet additional capital requirements,
ZoomMed may consider collaborative arrangements
and additional public or private financing to fund all
or a part of particular product development programs.
Private financing could include the issuance of debt
and the issuance of additional equity securities, which
could result in dilution to shareholders. There can be
no assurance that additional funding will be available.
The corporation manages this risk by establishing
detailed cash forecasts, as well as long-term operating
and strategic plans. According to these forecasts, cash
flows for operating activities will be generated by
pharmaceutical corporation contracts and transaction
revenues generated through the use, by pharmacists,
of our prescription information communication
network.

Credit risk management

Key personnel risk

The Company extends credit to its customers in
normal course of business. Ongoing credit
assessments are conducted and the balance sheet
reflects the allowance for doubtful accounts.
No qualitative assessments were conducted, since the
management believes the credit risk is immaterial.

Recruiting and retaining qualified personnel is
essential to ZoomMed and its subsidiary's success.
We believe that we have been successful in recruiting
excellent personnel to help them meet their objectives
but, as their activities grow, it is possible that
additional key administrative, research and marketing
personnel will be required. Although ZoomMed and
its subsidiary believe that they will be successful in
attracting qualified personnel, there can be no
assurance to that purpose.

The Company's president and chief executive officer
and chief financial officer have concluded that to the
best of their knowledge, there have been no changes
to the Company's internal controls over financial
reporting during the most recent quarter that have
materially affected, or are reasonably likely to
materially affect, the Company's internal controls over
financial reporting.

Interest rate risk management
The corporation does not have any variable rate debt.
Furthermore, the corporation invests its cash in
financial instruments bearing guaranteed interest.
These financial instruments represent a minimal risk
for the corporation.

ADDITIONAL INFORMATION
ZoomMed's common shares are trading on the TSX
Venture Exchange under the symbol "ZMD".

Market risk
The future performance of ZoomMed and its
subsidiary is dependent on the continued popularity
of its existing products and its ability to develop and
introduce products that gain acceptance and
satisfy consumer preferences in targeted markets.
The popularity of any of its products may decline over
time as consumer preferences change or as new
competing products are introduced in targeted
markets. The development of new systems and their
distribution within the targeted market, require
significant investments.

CONTINUOUS DISCLOSURE AND SUPPLEMENTARY
INFORMATION
ZoomMed files its consolidated financial statements,
its management's discussion and analysis, its press
releases and other required filing documents on
SEDAR's database at www.sedar.com.
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MANAGEMENT'S REPORT
The financial statements of ZoomMed Inc. for the fiscal year ended May 31, 2009 and all information contained
in this annual report are the responsibility of Management and have been approved by the Board of Directors.
The financial statements were prepared by Management in accordance with generally accepted accounting
principles and are consistent with the Corporation's business.
The Corporation complies with its TSX Venture Exchange listing agreement. The Corporation maintains rigorous
systems of internal accounting and administrative controls to provide reasonable assurance that the financial
information is relevant, reliable and accurate and that the assets are correctly accounted for and protected.
Every year the Board of Directors appoints an Audit Committee composed of a majority of directors who are
neither company officers nor employees. The Audit Committee meets periodically with Management and the
external auditors to review their tasks and discuss the audit, accounting policies and related financial matters.
The results of their audit are discussed as well. The Audit Committee also reviews the financial statements and
the external auditors' report and recommends their approval by the Board of Directors.
The financial statements have been audited by Harel Drouin - PKF, Chartered Accountants, whose report follows.

September 21, 2009

Yves Marmet,
President and Chief Executive Officer
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AUDITOR'S REPORT
To the Shareholders of
ZOOMMED INC.
We have audited the consolidated balance sheets of ZOOMMED INC. as at May 31, 2009 and 2008, and the
consolidated statements of income, deficit and contributed surplus and cash flows for the years then ended.
These financial statements are the responsibility of the company's management. Our responsibility is to express
an opinion on these financial statements based in our audit.
We conducted our audits in accordance with Canadian generally accepted auditing standards. Those standards
require that we plan and perform an audit to obtain reasonable assurance whether the financial statements are
free of material misstatement. An audit includes examining, on a test basis, evidence supporting the amounts
and disclosures in the financial statements. An audit also includes assessing the accounting principles used and
significant estimates made by management, as well as evaluating the overall financial statement presentation.
In our opinion, these consolidated financial statements present fairly, in all material respects, the financial
position of the company as at May 31, 2009 and 2008 and the results of its operations and its cash flows for
the years then ended in accordance with Canadian generally accepted accounting principles.

1

Montréal, July 30, 2009

1. CA auditor permit No. 12424
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